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Narratives & Data 
There are more narratives out there than one can count: 

 Continued strong corporate earnings vs slowing growth 
 Transient vs “sticky” inflation  
 Productive peace talks vs WWIII 
 Soft landing vs looming recession 

 
In our business, it is not the news that matters, it is the market’s reaction to the news that 
matters.  Regardless of the headlines, data emerges every day which indicates the health of the 
markets.  This daily data can then be analyzed over weeks and months to illuminate actionable emerging 
trends.   
 
Including the amount of overall speculation present (measured by margin debt: borrowed money to buy 
investments), high corporate price to sales ratios, and several other indicators at historically elevated 
levels, we were vigilant coming out of Q4 of last year.  It was not until around the time of the Russian 
invasion though that internal market price action like the advance-decline line, (which measures the 
volume of advancing stocks to declining stocks), started to illicit a greater cause for concern.   
 
While it is an exercise in frustration to attempt to call every little twist and turn in the market, as money 
managers we want to be proactive in neutralizing risk.  There have been some improvements in the 
technical picture over the last week, but we continue to find it prudent to proceed with a level of 
caution and elevated vigilance.   
 
Inflation  
In our last market update, we discussed the likelihood of declining inflation in the latter half of the 
year.  It is still very likely we are coming off peak levels caused by supply chain disruptions, but 
geopolitical developments and surging commodity prices over the last month are going to make 
inflation pressures stickier than we would have hoped.   
 
Recession? 
No, there is no evidence of a recession in the near-term, but indication of a slowing economy is 
emerging[1].  The Leading Economic Index (LEI) improved by a modest 0.3% in February, yet the 
Conference Board still warns of challenges to growth in the months ahead.  And while companies 
continue to make money the earnings cycle is transitioning from its most bullish phase into modest 
headwinds in our opinion.  
 
A lot is going to depend on the attitudes of the consumer over the coming months.  After all, consumer 
spending comprises roughly two-thirds of U.S. GDP. Consumer Confidence surveys, which reflect how 
consumers see the broader economy, looks to have peeked mid last year but is still strong as people see 
an abundance of job openings and rising wages.  On the other hand, Consumer Sentiment has recently 
fallen to levels only seen during recessions[2].  Consumer sentiment is more of a measure of how people 

 
[1] The Conference Board 
[2] InvesTech Research 



feel about their own personal financial situation.  If consumers do not feel good, they are not going to 
spend, which could be a meaningful hinderance to the economy ahead.     
 
Synopsis 
In our opinion, like many crisis events before, the market is currently oscillating between over-sold and 
over-bought conditions.  Oversold: between February 2nd and mid-March the S&P 500 had not risen 
more than two consecutive days; a span on 27 trading days.  Over bought: last week the S&P 500 had 
four consecutive days of at least a 1% gain, a feat accomplished only four previous times over the last 85 
years[3].   
 
While our base case is that this is a correction amidst a secular Bull market which started in 2009, we do 
see elevated risk and prudence in proceeding with caution at this time.  Last week’s positive market 
momentum has given us some significant bullish hope, but we need to see further improvement in the 
technical picture before we will confirm.    
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Disclosures:  

About the PMP Program: PMP is a wrap fee advisory program in which our Financial Advisors manage client accounts on a discretionary basis. 
PMP is designed for clients who (i) want to delegate portfolio management discretion to their Financial Advisor; (ii) are looking to implement a 
medium to long-term investment plan; and (iii) prefer the consistency of fee-based pricing.  
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PMP is not appropriate for clients who: (i) want to maintain trading control over their account; (ii) seek a short-term investment; (iii) want to 
maintain consistently high levels of cash, money market funds, or invest primarily in no-load mutual funds; (iv) want to maintain highly 
concentrated positions that will not be sold regardless of market conditions; or (v) who anticipate significant withdrawals from the account.  
Trade Allocation Practices and Conflicts of Interest: Financial Advisors who participate in the PMP Program may also provide services to you 
and to other clients outside of the Program in their capacity as broker-dealer representatives and as such, may dedicate time to activities other 
than discretionary portfolio management. Financial Advisors who participate in the PMP Program have an incentive to recommend their 
services in PMP over those of third party SMA Managers in other Advisory Programs or over traditional commission based brokerage services.  
Financial Advisors do not aggregate orders across the different strategies they manage. In an effort to reduce market impact and to obtain best 
execution, your Financial Advisor may purchase or sell securities in bulk (or orders may be "batched") on the same day for some or all PMP 
accounts in the same strategy managed by the same Financial Advisor. In such cases, all orders in a batch will receive "average pricing" and the 
price of securities shown on client confirmations will be the average execution price on either all of the purchases or all of the sales (as 
applicable) aggregated for this purpose. In addition, when executing orders, we may batch orders for your Account with orders entered for 
other PMP accounts in the same strategy, including those of the Financial Advisor assigned to your Account and related PMP accounts under 
your Financial Advisor's control. Financial Advisors are permitted to trade in the same securities they purchase for client accounts as long as 
they trade their personal and related accounts in the same batch as client accounts.  
Financial Advisors have broad discretion to trade their PMP Advisory Accounts and there can be no assurance that a Financial Advisor can 
purchase or sell the same securities for all such Accounts at the same time, or that the Financial Advisor will aggregate your orders with those 
of other clients and charge an average price per share or unit and, when applicable, a pro-rata share of any fees. As a result, you may receive 
different prices and executions for the same securities as compared to other clients investing in the same PMP strategy. In addition, although 
we monitor performance dispersion and other characteristics of Accounts participating in PMP, investment opportunities will not necessarily be 
allocated among participating Accounts proportional to their overall amount invested.  
Below are some of the general risk considerations associated with the investments included in the PMP investment strategies described in this 
Brochure. The descriptions are not meant to be a complete list of all investment risks. For more complete information regarding fees, expenses, 
risks and restrictions associated with these investments please review the offering documents and marketing materials. Investors should 
consult their tax advisor about their specific tax situation before investing in any securities. In addition, clients should familiarize themselves 
with the particular market risks and the other risks associated with the specific investment.  
Two sources of research are available to UBS Financial Services Inc. clients. One source is written by UBS CIO Americas, Wealth Management. 
UBS CIO Americas, Wealth Management is part of UBS Global Wealth Management & Business Banking (the UBS business group that includes, 
among others, UBS Financial Services Inc. and UBS International Inc.), whose primary business focus is individual investors (“Private Clients”). 
The other source is written by UBS Investment Research. UBS Investment Research is part of UBS Investment Bank, whose primary business 
focus is institutional investors. The Private Client report style, length and content is designed to be more easily used by Private Clients. Because 
both sources of information are independent of one another and reflect the different assumptions, views and analytical methods of the 
analysts who prepared them, there may exist a difference of opinions between the two sources. Neither the Institutional report nor the Private 
Client report is necessarily more reliable than the other. The various research content provided does not take into account the unique 
investment objectives, financial situation or particular needs of any specific individual investor. If you have any questions please consult your 
Financial Advisor. UBS CIO Americas, Wealth Management is provided by UBS Financial Services Inc and UBS AG. UBS Financial Services Inc. is a 
subsidiary of UBS AG.  
If you would like more details about any of the information provided, or you would like personalized recommendations or advice, please 
contact your Financial Advisor. We are here to help.  
Neither UBS Financial Services Inc. nor any of its employees provide legal or tax advice. You should consult with your personal legal or tax 
advisor regarding your personal circumstances.  
All of the recommendations made/positions held within the proceeding 12-month period are available upon request. Not all 
recommendations/holdings should be assumed to be profitable and future recommendations/holdings may not be profitable. Past 
performance is no guarantee of future results. Above is an overview of select portfolio holdings in the above-stated strategy of the PMP 
Portfolio Manager as of the date of this report. The portfolio is actively managed and holdings may be replaced at any point in time. The actual 
allocation within the individual portfolios may be different due to portfolio changes, market conditions or the imposition of investment 
restrictions.  
The past performance of an index is not a guarantee of future results. Each index reflects an unmanaged universe of securities without any 
deduction for advisory fees or other expenses that would reduce actual returns, as well as the reinvestment of all income and dividends. An 
actual investment in the securities included in the index would require an investor to incur transaction costs, which would lower the 
performance results. Indices are not actively managed and investors cannot invest directly in the indices. Diversification does not guarantee a 
profit or protect against a loss in a declining financial market.  
Except as specifically noted, the views expressed herein are those of the author and may not necessarily reflect the views of UBS Financial 
Services Inc. or its affiliates.  
The information and data presented is believed to be reliable; however, their accuracy and completeness is not guaranteed by UBS Financial 
Services Inc. UBS does not assume any duty to update this information going forward.  
Equities represent ownership interest in a corporation. Historically, equities are more risky than fixed income or cash investments as they 
experience greater volatility risk, which is the risk that the value of your investment may fluctuate over time. The value of investments in equity 
securities will fluctuate in response to general economic conditions and to changes in the prospects of particular companies and/or sectors in 
the economy. These general risk considerations associated with equity investments are not meant to be a complete list of all investment risks. 

It is important that you discuss your specific investment situation with your Financial Advisor before making any investment decision.  
 
  
 


